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What is #WHASSSAS? (other than a word that, let’s admit, is pretty fun to say) b .
#WHASSSAS (What Happens At Sleeter Shouldn’t Stay At Sleeter) is a 13-week crusade to Trusted Advisor-dom is within reach! Spend time
encourage accountants to take the profusion of wisdom shared at The Sleeter Group’s #Solutions13 this quarter becoming proficient in 3+ products that
conference and put it into action. We hope every #WHASSSAS post reminds and emboldens_ you_to will attract clients who appreciate the value you
take meaningful action to improve your business and the lives of your clients. Don’t be surprised if bring to their business.

we bring a smile to your face while we’re at it!



